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Key Exhibitor Challenges

Data Entry Errors: Manual visitor data entry is error-prone and time-consuming.

Limited Lead Qualification: Lack of powerful lead qualification options.

Limited Analytics & Reporting: Limited lead data availability and lack of real-time stat

monitoring.

Delayed Follow-ups: Lack of immediate exhibitor doc sharing options leading to delayed

follow-ups.
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Introducing...

@ fielddrive leads

A powerful, user-friendly lead capture and qualification app that
allows exhibitors to collect better, more meaningful leads and

ensure high-velocity follow-ups.
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How Does it Work?
Scan — Qualify — Share leads in a zap

l*g'l

Scantoaddleads Categorize leads Tracklive and share

Lightening-fast way to get yourlead's data at Cold, warm and hot—reveals theirintent to buy. instantly
one place. And, to capture important Useit forquick action, and targeted follow
takeaways, use notes. ups




Key Benefits

Dual lead capturing modes:
o QR code scanning
o Manual visitor data entry
User friendly design for faster and smoother exhibitor experience
Works in both online & offline modes
Fully customisable lead qualification questions
Easy lead data access and report generation

Immediate follow-up, with digital content distribution on the fly
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Key Features
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Scan & Capture leads

e Scan the QR code and

access visitor details

e Add visitor data manually if

you can’t scan

e Simplified lead capturing,

reviewing, and sharing

e No internet? No problem!

Capture online & offline

Scanning yourlead

Add manually

Future Blockchain Summi...

12 Leads captured

You're on fire! & Set anew benchmark.
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[ ° Add manually}
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Categorise and qualify leads

Lead Status

B e Hi)t Warm Cold
H Marketing Manager
e Categorise your leads as hot, — What's your company size?
WO rm, Or COId & Nitish.fos@gmail.com O Start-up
& HubilosoftechPvtLtd O Mid-sized
O Fortune-500
e Use pre-loaded lead . .
Lead category” What is the estimated budget?
q UO"ﬁCCItiOﬂ questions to What is the estimated budget?
Lo I In which stage is this project?
gauge lead validity Hot varn Cold i
O Market research
e Add custom questions to hadnotes O reaiiation - star

capture high-value leads

Take notestoreferback

O Realisation - ongoing
O Realistation - final

O Finished

Save

<% fielddrive



Categorise and qualify leads

Lead Status

e Add custom questions to capture high-value leads 1 s

Hot Warm Cold

What's your company size?

2 fielddrive leads Demo event ® O Start-up
O Mid-sized

Eventinfo

Setup qualifying questions

O Fortune-s00

o Refresh the app after changing any question here.

Content What is the estimated budget?

Emails 2 T What is the estimated budget?

Inwhich stage is this project?

In which stage is this project?
O Idea

O Market research

O Realisation - start

O Realisation - ongoing

O Realistation - final

O Finished
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Forward marketing material
instantly

e Share digital marketing material with the Info to mail
visitors on the ﬂy Selectinformation to send to your leads

C] Fielddrive

&2 fielddrive leads Demo event @ D BrochureO1

Eventinfo

Add content to share

Qualifying questions

o Refresh the app after changing any files here.

Emails Added files and URLs 1, Upload files Add URL
B fielddriveLeads_UserGuide.pdf o
& fielddrive website link.url o

Done




Export all leads with tap

Get immediate access to your
lead stats

Use powerful filtering options
to prioritize your follow ups
Download and share lead
data with your team, anytime,

anywhere right from the app
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Lead name

Andre Sebastian

Business Head at Global Sols

Vaibhav Jain
CEO atHubilo

Blair George
Strategy Managerat INOX

Blair George
Strategy Manager at INOX

Andre Sebastian

Business Head at Global Sols

2=

Leads

Cold70

£
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Lead total count

Total leads

1200
Lead category count
Hot 1
500
Cold
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Resources

e Walkthrough video

e Product guide doc

fielddrive


https://youtu.be/Fm77G7_wjzs
https://leads.fielddrive.com/lead-retrieval-user-guide.pdf

vs fielddrive Leads

fielddrive Leads

2 Intuitive Ul design with self-onboarding to offer
streamlined and smooth user experiences.

74Quick and easy access to lead reports and
data from the app itself.

71901_eaner, more value-rich reports containing only
the most relevant visitor data to enhance the lead
qualification process.

Boabee

Clunky Ul design leading to poor user
experiences.

Lead reports delivered on a daily basis. To
access the lead data before the daily reports
arrive, exhibitors have to manually download the
reports by logging into their dashboards.

Bloated, hard-to-understand reports with a lot
of unprocessed and unnecessary visitor data
making it tougher to gauge true lead relevance
and value.

fielddrive



